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A relationship of choice
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Welcome to UBS

with a boutique feel.

I

We are focused and agile
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Welcome to UBS
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Who we are

e With a 150-year wealth management tradition, UBS is
well-positioned to serve individuals and families with
substantial wealth

e UBS is a truly global wealth management firm with
worldwide presence

e UBS is financially strong with solid long-term ratings and a
Basel [l Common Equity Tier 1 (CET1) ratio of 13.4%'

e UBS has over 4502 Private Wealth Advisors and Financial
Advisors with substantial experience in managing
the dynamics and challenges of multigenerational families,
entrepreneurs and corporate executives

Notes:
1 Source: UBS 2Q 2018 results presentation, as of June 30, 2018.
2 As of November 2017.

o UBS

\

What we offer

e Experienced professionals who focus intently on your specific
needs along the whole life cycle of you and your family

e Direct access to financial experts from UBS Investment Bank,
UBS Wealth Management USA and UBS Asset Management
locations across the globe

e Access to a broad array of solutions—private and institutional
e The combination of a global player with a strong local presence

e The attentiveness of a boutique firm—each Private Wealth
Advisor serves only a select number of relationships
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A global leader focused on you

An integrated bank with global reach and local presence.

The World’s leading wealth manager Dedicated investment bank

We provide holistic investment advice and We provide expert advice, innovative solutions
solutions tailored to their individual needs of and execution to corporate, institutional and
wealthy private clients. You benefit from tailored  wealth management clients as well as
institutional coverage and global execution by comprehensive access to the world’s
dedicated specialists. capital markets.

~$1 trillion in client assets.!

Best Global Wealth Manager Best Investment Bank Global
Euromoney Awards for Global Finance World’s Best
—_ Excellence, 2018 e Investment Banks, 2016

UBS and society

A world-class asset manager

We draw on the breath and depth of our
capabilities, and our global reach to turn
challenges into opportunities.

Invested assets of CHF ~768 billion.

Index Manager of the Year
Professional Pensions Investment
— Awards (PPIA) 2015

A unique cross-divisional platform designed to harness and enhance our global capabilities, our activities in our environmental and social

policies and our community interaction.

1 Refer to the "UBS Figures” section of the firm’'s quarterly report for 3Q17. UBS and its business divisions, excluding WM USA, report results in CHF. USD figures are provided for convenience, based on the
following conversion rates: 3Q17 spot 0.9692 CHF per 1 USD and 2Q17 spot 0.9567 CHF per 1 USD. Spot rate is used for invested assets, equity attributable to UBS shareholders and market capitalization.

WM USA results reflect actual USD. Group invested assets include invested assets for Personal and Corporate Banking.

For the complete list of UBS private bank and wealth management awards, visit ubs.com/awards.

Accolades are independently determined and awarded by their respective publications. Neither UBS Financial Services Inc. nor its employees pay a fee in exchange for these ratings. Accolades can be based
on a variety of criteria, including length of service compliance records, client satisfaction, assets under management, revenue, type of clientele and more. For information on a particular rating, please visit

ubs.com/us/en/designation-disclosures.

3 UBS
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Worldwide industry recognition

Best Global Wealth Manager Best Services for Succession Planning Advice and Trusts
Euromoney, 2015 - 2018 Euromoney, 2015 - 2018

~ Best Services for High Net Worth Clients Best Global Private Bank
(USD $5 million to USD $30 million) Euromoney, 2016 — 2019
Euromoney, 2015 -2018 PWM The Banker, 2017, 2016
Best Family Office Services Best Bank for Wealth Management in North America
Euromoney, 2018, 2017 Euromoney, 2017
Best Research and Asset Allocation Advice Asia’s Best Bank for Wealth Management
Euromoney, 2015 - 2018 Euromoney, 2018
Best Services for Philanthropy and Social Impact Investing Top Wealth Manager in the World
Euromoney, 2015 - 2018 WealthManagement.com, 2018
Best Services for International Clients Best Private Bank, Americas—Structured Products
Euromoney, 2015 - 2018 SRP, 2019, 2017

For the complete list of UBS private bank and wealth management awards, visit our website:
ubs.com/globallen/about_ubs/about_us/awards.html.

Note:

Accolades are independently determined and awarded by their respective publications. For more information on a particular rating, visit their corresponding website. Neither UBS Financial Services Inc. nor its
employees pay a fee in exchange for these ratings. Accolades can be based on a variety of criteria including length of service, compliance records, client satisfaction, assets under management, revenue, type of
clientele and more.
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Strong and well-capitalized

Long-term credit ratings (as of March 31, 2019)

S&P’s long-term
rating/outlook

UBS Group AG A-/S
UBS AG A+/S
Credit Suisse Group AG BBB+/S
Credit Suisse AG A/P
HSBC Holdings PLC A/S
HSBC Bank PLC AA-/S
Bank of America Corp. A-/S
Bank of America N.A. A+/S
Citigroup Inc. BBB+/S
Citigroup N.A. A+/S
The Goldman Sachs Group Inc. BBB+/S
Goldman Sachs Bank USA A+/S
JPMorgan Chase & Co. A-/S
JPMorgan Chase Bank N.A. A+/S
Morgan Stanley BBB+/S
Morgan Stanley Bank N.A. A+/S

Legend: Group holding company/Operating company.

Source: Credit rating agencies’ websites.

S&P: Issuer Credit Ratings: details.

Moody'’s: senior unsecured debt rating: details.

" Moody'’s rates senior unsecured debt issued by a funding vehicle guaranteed by UBS Group AG on an unsolicited basis.

3 UBS

Moody’s long-term
rating/outlook

A3/S
Aa3/S

Baa2/S
A1/S

A2/S
Aa3/s

A2/S
Aaz2/S

A3/S
A1/P

A3/S
A1/N

A2/S
Aaz2/sS

A3/S
A1/S
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http://www.moodys.com/Pages/amr002002.aspx

Account protection at UBS

It starts with the financial strength of our parent company, UBS AG.

UBS deeply values the trust UBS Financial Services Inc. UBS Bank USA
you place in us and our

ability to help grow and e Separately capitalized corporation and a e Separately capitalized from UBS-FS

protect your stets. You registered broker-dealer in the US and a
can feel confident that your Registered Investment Advisor

account is protected

e Member of the Federal Deposit Insurance
Corporation (FDIC)
e Not liable for the debts or obligations of

' : e The FDIC provides insurance for deposit
LCSrll/?[ggegteX[f?grvj[/sygsi\fZi/gi” S Grroup A6 ar U A6 accounts up to $250,000 per depositor
. e Securities and cash held in a brokerage (subject to FDIC rules and regulations)
greater confidence. account at UBS-FS are protected by in the event of an FDIC-insure
the Securities Investor Protection bank’s failure

Corporation (SIPC®) up to $500,000
(including up to $250,00 for cash

in the account) and by UBS's
supplemental account protection

Deposits at UBS Bank USA are insured by the FDIC, an independent agency of the US Government, up to a maximum of $250,000 (including principal and accrued interest) for all
deposits held in the same insurable capacity (e.g., individual account, joint account, IRA, etc.). CD amounts are aggregated with other deposit accounts at UBS Bank USA held in the
same insurable capacity, including deposit accounts held through the UBS bank deposit sweep programs. Investors are responsible for monitoring the total amount of deposits at
UBS Bank USA. For more information about FDIC insurance, please visit the FDIC website at fdic.gov/deposit/deposits.

Individual investments within accounts may present additional risks. UBS does not guarantee investment results.

% UBS 8 of 36



Information security you can count on

With the potential threat
of identity theft and
online fraud, we remain
focused on protecting
your accounts and
personal information.

3 UBS

Your data security is a top priority at UBS

We're committed to safeguarding your personal information and
protecting your privacy above all.

e Our network and internal system platforms are protected through
robust technological controls and security protocols that are
monitored continuously

e Our Online Services platform uses layered security including firewalls,
virus protection, Secure Socket Layer (SSL) certification and suspicious
activity detection. You also have the option of enrolling in two-
factor authentication for additional comfort

e Our employees are bound by policies and procedures designed to
protect your personal and account information

Industry standard protection

UBS adheres to the acknowledged industry standard security, privacy
and information technology risk management.

Our teams stay current on the latest information security
developments

We constantly monitor identity theft, fraud and cyber threat trends and
work with law enforcement officials, federal agencies, industry leaders

and our peers to share best practices and help deliver the highest levels
of protection and confidence to our clients.
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Section 2

Your financial plan and investments
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How our approach works for you

Step 1: Identifying your values and objectives.

Starting a
conversation.

Everyone has a unique
set of preferences and
behavioral characteristics,
which can mean that
even identical investment
portfolios result in very
different experiences for
different individuals.

Source: Investing with UBS Global Wealth Management published November 30, 2018. Please refer to the disclaimer at the end of this presentation.

3 UBS

Understanding you
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Values and
interest

What do you want to
accomplish in your life?

Who are the people that
matter most to you?

What do you want your
legacy to be?

What are your
main concerns?

How do you plan to
achieve your life’s vision?
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Making your goals feel more tangible

Step 2: Building your financial plan.

Our Liquidity. Longevity. e
L * plannin
€gacy.” pla 9 Building your financial plan
approach.
Is a systematic way of
making your goals more The next 4 years - Now -
tangible, and identifying three years lifetime beyond your
the investment strategies lifetime
you should consider. Liquidity Longevity Legacy
To help maintain your lifestyle To help improve your lifestyle To help improve the lives
e Entertainment and travel e Retirement of others
e Taxes e Healthcare and long-term * Giving to family
« Purchasing a home care expenses e Philanthropy
e Second home e Wealth transfer

over generations

Timeframes may vary. Strategies are subject to individual client goals, objectives, and suitability. This approach is not a promise or guarantee that wealth, or any financial results, can or will be achieved.
Source: Investing with UBS Global Wealth Management published November 30, 2018. Please refer to the disclaimer at the end of this presentation.
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Helping you pursue your financial goals

Step 3: Choosing an investment strategy

Choosing the right investment
strategy as appropriate to fit
your goals.

N
I

Ultra high net worth/
institutional style

Long-term risk-adjusted returns
e Long/multi generational time horizon

e Income generation while preserving
purchasing power

e Tolerance for illiquidity

Main strategy

We think the core of every Global strategic asset allocation
good investment strategy is
built on the concepts we call
the "Strategic Asset
Allocation” and the “Tactical

Asset Allocation.”

Offers investors one of the best
risk/return trade-off consistent with
a modern portfolio theory approach
by investing in traditional, relatively
liquid asset classes and making use
of diversification to reduce risk

Systematic
allocation

Focus on drawdown reduction

e Systematic and Dynamic—
model based

e Market-timing/momentum driven
e large tracking error

@

Equity model portfolios

Single-security offerings aligned

with the House View

¢ Single-security US equity
model portfolios

e Stock selection via proprietary
quantitative tools and fundamental
analysis

e Concentrated portfolios with longer-
term investment horizon

Bespoke asset allocation: Customization across risk premia, style, and client needs by the Portfolio Advisory Group (PAG).

Source: Investing with UBS Global Wealth Management published November 30, 2018.

For illustrative purposes only. Past performance is not an indication of future return. Please refer to the disclaimer at the end of this presentation.

3 UBS
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Sustainable
investing

Incorporating sustainability objectives

e Targeting asset classes with explicit
S| purpose

e Seek to achieve Sl goals and
comparable financial returns

Yield-focused

Balanced portfolios using diversification
to boost yield

e Similar risk, higher income than
traditional portfolios

e Focus on higher income without
sacrificing overall return
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Advisory solutions

Our investment advice
includes a broad
offering of research-
based solutions—
personalized asset
allocation portfolios
customized to help
meet your unique
investment needs.

3 UBS

You and your Private
Wealth Advisor define
your needs, goals and
risk tolerance

Develop a
personalized asset
allocation or
investment strategy

Our Advisory Solutions
leverage the intellectual
capital of our global
firm, which provides
you with high-quality
research and investment
choices, delivered
through the guidance

of your Private

Wealth Advisor.

Select investments

or managers that

may help you maximize
your potential and provide
diversification

Choose from thousands of
investment vehicles offered
to select the best solutions
to pursue your goals—
whether those solutions
come from inside or
outside of UBS.

Investment vehicles
may include

e Separately managed
accounts

e Mutual funds

e ETFs

e Stocks

e Bonds

e Alternative investments
e Structured products

Choose an advisory solution
appropriate for your objectives
and preferences

UBS Advice

If you prefer to be actively involved
with investment decisions and/or the
selection of investment managers.

Advisor Managed

If you prefer to delegate day-to-day
management of your assets

to a qualified UBS Financial Advisor.

UBS Managed

For clients who prefer to delegate
the management of their assets

to UBS Investment Management,
a team of investment professionals
who build, monitor and

tactically manage the UBS
Managed Portfolios.

Portfolio Advisory Program
For clients who want whole
portfolio advice.

We offer a variety of Advisory Solutions to address different investment needs, including Discretionary Programs, Non-Discretionary Programs, Unified
Accounts and Separately Managed Accounts. There are important differences among these Programs in terms of services, fees and how they are structured
and administered. More detailed information about these programs, including fees, program features, risks and other considerations, are included in the
UBS Financial Services Inc. Form ADV Disclosure Brochure for fee-based programs available from your Financial Advisor or at ubs.com/formadv.
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Asset management solutions

Drawing on the best of
our capabilities and
insights to help deliver
the holistic solutions
you need.

3 UBS

Your investment challenges

Asset Management Solutions teams integrate our global expertise and capabilities.

Asset Management investment solutions
e O'Connor single manager hedge funds

Equities \ e UBS Hedge Fund Solutions multi-manager
hedge funds

Multi- , e Separately managed accounts
Manager At - Multi-asset portfolios

- Single-strategy portfolios

investment | - ETF portfolios

capabilities Fixed - e PACE Select Funds, externally managed

Income e Municipal bond separately managed accounts and
and mutual funds

quuidity’__, e Sustainable separately managed accounts (Global,
\ Real Estate / International, Long Term Themes, Engage for Impact)
and mutual funds
e UBS Funds
e WM CIO Aligned solutions (SAP, Long Term Themes,
Offshore Managed Portfolios and CIO Equity Models)
e Emerging Market Equities
e Trumbull Property and Growth Fund

Hedge
Funds
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Capital markets

Differentiated advice,
service, solutions
and execution.

3 UBS

Fixed income solutions

« Proactive idea generation
+« WMR and IB research

» Review of client holdings

« Portfolio guidance

« Daily and intraday updates

« Corporate Bond Ladders
(PMP/Brokerage)

OTC Derivatives

« Manage interest rate risk

» Manage foreign currency risk
o Generate interest rate return
e Generate FX return

¢ Yield enhancement

Municipals

« Open architecture

o Principal trading

e Primary market access

« High-Yield Desk

« Enhanced sales coverage

o Municipal Ladders
(PMP/Brokerage)

Equities/ETPs

« Equity Advisory Group (EAG)
« WMR and IB research

« Global reach

o Enhanced sales coverage

o Dedicated Equity Execution
desk to facilitate business
for WM clients

Structured investments

o Outcome driven strategies
o Open architecture

« Unparalleled choice

« Tailored capabilities

Taxable Fixed Income (TFI)
« Open architecture

« Investment Bank access

o TFlI modeling and analysis
« High-Yield Desk

« Enhanced sales coverage

Options/Futures/
Precious Metals

« Portfolio Advice

« Directional views, hedge,
generate income

« Futures Consulting Team
(Partnering)

Syndicate
(Direct Investments)

« Initial Public Offerings (IPOs)
« Secondary offerings

» Block Trades

o Closed End Funds (CEFs)
 Preferreds

o Private Shares/Direct
Investments
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Alternative investments

Alternative investments
offer exposure to
different risk and return
characteristics compared
to traditional assets, and
can be grouped into
five broad categories.

3 UBS

Hedge funds

« Actively managed portfolios covering numerous strategies, market exposures and risk/return profiles that are

generally not available to long-only stock and bond investors
« Allows fund manager to be active on the “long” and “short” sides of markets
« May apply leverage and arbitrage strategies to exploit market inefficiencies

Private equity and private credit

« Invest in companies to increase the market value through active management and operational workouts
« Ability to participate in smaller, illiquid and exclusive transactions

« Strategies include venture capital, leveraged buyout and special situations

Real estate

« Invest in commercial real estate, residential real estate and debt while seeking value through operational
workouts and price appreciation

« Steady income or potential capital appreciation with low volatility
« Strategies include core, value-add and opportunistic

Exchange funds

« Provides the ability to exchange concentrated stock positions for an immediately diversified pool of stocks

 Tax-free exchange allows investors to benefit from pre-tax return compounding
» Reduces single stock concentration risk

Managed futures

 Actively managed portfolios of futures, forwards and options in global markets
« Markets include interest rates, equity indices, currencies and commodities

« Typically long-term systematic trend followers

This overview is for informational purposes only. It does not constitute an offer or solicitation to buy or sell a particular investment. Neither UBS

Financial Services Inc. nor its Financial Advisors provide tax or legal advice. Past performance is not indicative of future results. There is no assurance

that alternative investments will outperform traditional investments, or that investing in alternatives will be profitable. An investment in alternative

investments is highly speculative with the possibility of total loss.
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UBS direct investments group: Capabilities overview

Direct access to a universe
of global investment
opportunities that
differentiates the traditional
product offering, typically
available to only
institutional investors

e Leveraging UBS’ unique

deal flow sourced from
both our Investment Bank
and Wealth Management
relationships, along with
third-party partners

e Exposure to some of the
most sought-after private
companies globally and/or
builders of new market
categories

o Specialized and dedicated
team, with expertise in
capital markets, corporate
finance, real estate,
private equity, corporate
derivatives and
product structuring

3 UBS

Typical deal attributes

Summary description

Direct equity investments in private companies
e Minority or majority equity investments in
private companies

e Investors invest directly into a company’s
capitalization table

o Diversity of industries, geographies, structures, stage of
company lifecycle, commercialization and profitability

e Typically no fee to investor; UBS receives placement fee
from issuer

e Exclusive and/or privileged access via UBS

Co-investments

e Access to investment opportunities sourced by large,
well-known institutional partners

e Additional layer of validation coming from an entity that
invested in the same opportunity

Direct real estate investments

e Direct opportunities in both commercial and residential
real estate, across local, regional and international
geographies

e Diverse markets and strategies across risk-spectrum

Lead institutional investor identified who has set terms/
valuation available to investors

Access to information via data room and company/
sponsor senior management in order to conduct
proper diligence

Targeted pathway to a liquidity event outlined by
senior management

Ability to review the investment committee diligence
materials conducted by the relevant sponsor

Opportunistic assets with potential for capital appreciation
through substantial refurbishments and active leasing

Value-add assets with a potential for capital appreciation
through refurbishments, active leasing and repositioning

Core/Core Plus assets with stable income returns and the
possibility to benefit from rental growth
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Structured investments

Structured investments
are financial
instruments that offer
the ability to adjust the
risk you are willing to
take for the return you
are seeking to achieve.

These investments can
complement other
assets in your portfolio
to help manage risk,
enhance or target
returns, and/or diversify
your exposure

3 UBS

X

Outcome driven strategies

Manage risk with investments that can
eliminate or reduce the potential for
downside market exposure at maturity
Seek growth opportunities with
investments that can enhance return
potential or focus on a desired
outcome or market view

Generate higher income potential or
target defined returns with investments
that provide an alternative risk and
return profile to traditional yield
focused investments

Open architecture

Diversify credit exposure by selecting
from more than ten investment grade-
rated issuers

A multiple issuer platform helps ensure
competitive pricing and post-trade
support for you

Gain access to issuer-specific strategies
and other new innovations

I

Unparalleled choice

UBS Structured Solutions develops and offers
a wide array of investments on a weekly, bi-
weekly and monthly basis

You can select from a robust catalogue of
investments with different strategies, issuers,
underlying assets and maturities to achieve
your desired exposure

Take advantage of cross-asset capabilities and
thematic investments based on specific
market opportunities or tactical market views

Tailored capabilities

We provide the unigue ability for you and
your advisor to create a customized
investment to fit your specific needs and
market views

Same or next day execution for certain
investments and greater offering flexibility
allows for more tactical implementation

Minimum investment amounts will apply
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UBS global wealth management USA: Banking solutions

Mortgage solutions

UBS Visa credit and
debit cards

Deposits

Client accounts
__and cash
management

Structured lending
and lending
referral group

Tailored lending

Securities backed credit lines

Mortgages offered by UBS Bank USA'
e Financial flexibility with Adjustable Rate mortgages
(one-month to 10-year initial fixed rate periods)

UBS Cards Program offered by UBS Bank USA?
e UBS Visa personal and business credit cards

e UBS Visa debit cards

e International debit card

Deposits
e FDIC insured? products at competitive rates offered by
UBS Bank USA

Client accounts and cash management

e Resource Management Account with daily sweep of uninvested
funds to deposit accounts and/or available money market
mutual funds offered by UBS Financial Services Inc.

Structured lending and lending referral group*

e Commercial Real Estate Financing5,6 offered by UBS Bank USA—
Small and large balance financing for stabilized properties

o Near Stabilized Program: Interim financing to help bring cash-
flowing Commercial Real Estate assets to stabilization

Tailored lending offered by UBS Bank USA?
e Concentrated Stock and Restricted Stock Loan program
e Hedge Fund Backed Loan program

UBS Premier Credit Line offered by UBS Bank USA3
e Variable-rate securities backed line of credit based on
30-day LIBOR

Superscripted numbers refer to disclosures on slides 35 — 36 in the appendix.

3 UBS

e Interest only offerings for eligible clients
e Up to 100% financing using MortgagePlus

Rewards points and attractive redemption offers
Travel benefits

Concierge services for credit cards

Cash access

Designed to help meet your liquidity needs:

- Automated sweep deposits for everyday banking needs

- Core Savings for your short-term and emergency cash needs
- Certificates of deposit for longer-term cash needs

Banking services such as bill pay, electronic funds transfer
and checkwriting

Convenient check deposit using the UBS Mobile app

24/7 account access via phone, online and UBS Mobile app

Lending Referrals—business lending, art, aircraft, yacht and
agricultural loans, special situations lending

Private Stock Liquidity program
Unsecured Loan program

Fixed-rate contracts available for up to 10 years

Common uses include real estate investments, bridge financing,
business cash flow management, tax payments and higher-interest
debt consolidation
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Your legacy
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Family Advisory and Philanthropy Services

An overview.

Access We help foster connections amongst our clients and passion peers and can also
provide access to select third-party consultants when outside proficiency is needed.

Philanthropy Insight Trips

Global Philanthropists Community

Global Visionaries

UBS Professional Network

Education Financial capital is only one part of family wealth; it also includes human, intellectual
and social capital. Furthermore, giving isn't just about writing a check. Successful
giving requires a clarity of purpose and a well-thought-out plan. We have the right
resources to help guide you.

e Intellectual capital: Publications and research reports to help you successfully
manage your wealth for continuity and build a lasting legacy as a family

e Annual UBS programs: WWomen's Symposium, Young Successors Program,
Young Successors Alumni Program, Family Wealth Symposium, Autism
Roundtable, Philanthropy Forum

¢ Online education: UBS Financial Education Program

Resources Based on our experience with many families, we know what works. We offer
resources for you and your Financial Advisor to:

¢ Design productive family meetings to create a lasting legacy
e Develop and implement a strategic approach for your philanthropy

e Execute your giving through the UBS Optimus Foundation
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Wealth planning

The Advanced Planning
& Wealth Planning
Strategist Groups of
UBS provides
comprehensive
planning, advice and
education to ultra high
net worth individuals
and families.

The team consists of
professionals with
advanced degrees,
extensive planning
experience and various
areas of expertise.

, . Best Global Bank for
1 / Succession Planning
7 Advice and Trusts
Euromoney 2017, 2016, 2015

3 UBS

Creating the best structure for your wealth
Planning allows you to optimize what is possible.
It's the first step in our ongoing conversation to
structure your wealth according to your needs,
goals and circumstances. Private Wealth
Management has experienced professionals solely
dedicated to serving individuals and families with
significant wealth to provide advice and
sophisticated planning solutions to help clients
address those needs.

Strategic wealth assessment

A highly customized and flexible analysis,
incorporating your estate planning documents
and balance sheet, to provide a detailed overview
of your situation as well as identify potential
planning issues and strategic opportunities. This
analysis may include a net worth summary, a
current estate overview, hypothetical estate tax
calculation, education on targeted topics and
planning opportunities, and observations and
discussion points on whether your current plan is
in line with your goals and objectives.

Wealth consultation

An in-depth review of one or more specific
planning issues with a goal to offer education,

as well as recommendations on timely
opportunities and applicable strategies, tailored
to your particular situation. A wealth consultation
may address estate planning, wealth transfer
strategies, philanthropy and considerations when
anticipating a liquidity event.

Intellectual capital

Comprehensive education through publications
and other resources on wealth planning, estate,
tax and philanthropy. In addition to providing
updates on time-sensitive planning opportunities
and estate or tax considerations, the Advanced
Planning Group releases monthly publications
covering sophisticated planning strategies,
relevant legal developments, financial and
retirement planning, taxes, insurance,
philanthropy and liability management.

For the complete list of UBS private bank and wealth management awards, visit ubs.com/awards.

Accolades are independently determined and awarded by their respective publications. Neither UBS Financial Services Inc. nor its employees pay a fee in
exchange for these ratings. Accolades can be based on a variety of criteria, including length of service compliance records, client satisfaction, assets under
management, revenue, type of clientele and more. For information on a particular rating, please visit ubs.com/us/en/designation-disclosures.
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Trust solutions

The UBS Trust Solutions platform provides a versatile, open architecture corporate trustee platform which
offers a wide range of third party fiduciary and trust administration services. The team consists of
experienced Trust Advisors that will provide expert guidance in finding the best possible fit for you.

Our platform provides you with expertise and solutions throughout the country

Assessment and referral

Our team will carefully assess existing trust
documents and help find the best
corporate trustee for your unique needs.

Guidance for wealth protection
Working with your estate counsel, we can
assist in the formation of new trusts
within trust-centric jurisdictions.

Administration of trusts

The professional corporate trustees on our
platform will manage all the complexities
of maintaining your trusts—including day-
to-day administrative tasks.

Trust accounting and tax preparation
Our corporate trustee providers will take
responsibility for principal and income
accounting of the trust assets and

responsibility over the preparation and UBS trust Corporate Corporate trustee
filing of any annual trust income tax e administration

advisors trust providers :
returns and other tax events. P offices

Disclosure: Trust services are provided by third-party banks and trust companies. Program trustees are independent of UBS.
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Charitable giving vehicles

Once you have determined your vision, strategy and approach, we can help you determine the best giving

vehicle for you and your family.

Finding the e Choosing a charitable vehicle allows you to have ongoing, lasting impact, for the causes you care most about.
right fit

Donor-advised funds

Description: A charitable fund set up by donors and administered
by the DAF provider. The fund is established with an initial
contribution of assets with grant distributions made to charitable
organizations anytime thereafter.

Grants: Can recommend grants to 501(c)? charities.

Family inclusion: Family members can be added as co-advisors to
the DAF account.

Costs: Inexpensive; all financial and administrative services are
handled by the charitable sponsor.

Taxes: Favorable tax treatment as a public charity.
Liability: No annual tax filings required, no excise tax risk.

Confidentiality: Gifts can be given anonymously from a donor’s
DAF account.

e Some commonly seen giving solutions include Donor-Advised Funds (DAF), Private Foundations,
Charitable Remainder Trusts (CRT), and Charitable Lead Trusts (CLT).

e Donor-advised funds and private foundations each offer many potential benefits. When comparing the two
structures, it is important to realize that they can often complement one other.

Private foundations

Description: Donors establish a private grantmaking giving
vehicle that is formed as a trust or corporation and generally
receives most of its funding from one source.

Grants: Wider flexibility in granting activity (including, grants to
501(c)? charities, loans, grants to individuals, program related
investments, etc.).

Family inclusion: Family members can join boards and be
reasonably compensated for board service.

Costs: Must consider legal, admin fees and annual tax filing.
Taxes: Less favorable tax treatment than public charities.
Liability: Responsibility to avoid self-dealing and excise taxes .

Confidentiality: Required to file IRS Form 990PF with a public
record of all assets, contributors, and grants made.

Information provided is general and educational in nature. It is not intended to be, and should not be construed as, legal or tax advice.
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Resources: UBS Optimus Foundation

We recognize that our clients want to use their wealth for good and to catalyze positive, international

social change.

The UBS Optimus Foundation is guided by our vision for a world where everyone can reach their full potential. Our strategy invests in social
systems that allow people to grow up healthy, educated, and free from abuse.
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Ensure people

survive and thrive
(Health)

We focus on health because it
has major implications for
lifelong health and the
strength of human capital

for countries.
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Fulfill their potential
(Education, Skills leading to
productivity)

We focus on children’s
education because it has
the ability to alleviate a
host of social and
economic issues.

Q
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Free from harm
(Child protection)

We focus on protection from
abuse and neglect because
child maltreatment has
devastating effects on children
and their communities.

N§
N

Environment
We cannot ignore the pressing
environmental problems of our

time—from conservation to
climate change.

26 of 36



Appendix A

Appendix

3 UBS



My experience

Louis Green
Portfolio Manager
Senior Vice President

UBS Financial Services Inc.
1285 Avenue of the Americas
New York, NY 10019
212-713-9281
Louis.Green@UBS.Com

My website
advisors.ubs.com/louis.green

My LinkedIn
www.linkedin.com/in/louisgreencfa

3 UBS

We are dedicated to helping clients solve the financial puzzle of their lives. We focus on long-term planning and
comprehensive wealth management for families, executives, retirees and individuals. We incorporate the lessons
of behavioral finance into our work. We believe that by avoiding emotional mistakes, particularly during times of
financial upheaval, clients can be better positioned to achieve their goals.

| became interested in financial services at a young age while watching my father, an accountant, provide tax
services to friends and family. Reading about Warren Buffett and other great stock pickers added to my
fascination with the markets. | started my career in 1997 at Bankers Trust. The firm was purchased by Deutsche
Bank, where | worked as a portfolio analyst and then as a portfolio manager. | joined PNC Wealth Management
as an investment advisor in 2015 and moved to UBS in December of 2020.

Experience to guide you forward

e Portfolio Manager, Senior Vice President, UBS Financial Services Inc., 2020 — present
e Senior Investment Advisor, PNC Wealth Management, 2015 - 2020

e Portfolio Manager, Deutsche Bank Private Wealth Management, 2005 — 2015

My professional achievements and education

e Chartered Financial Analyst®

o CERTIFIED FINANCIAL PLANNER™

e Certified Private Wealth Advisor®

e M.B.A., Zicklin School of Business, Baruch College

Making a difference in my community
e Board Member, Brooklyn Urban Garden School
e Mentor, iMentor Program
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Who will help you find answers?

Greg Arum
Executive Director
Structured Solutions Consultant

Elizabeth Cribbs
Executive Director
Family Advisory & Philanthropy Strategist

Anna Stefaniak

Associate

Registered Client Service Associate
212-713-3727
anna.stefaniak@ubs.com

3 UBS

Sam Gallucci, CFP®, CPWA®, CEPA
Director
Wealth Planning Strategist

Drew Babiak
Associate
Wealth Planning Associate

Walter J. Henry
Director
Wealth Management Banker

Thomas Mcgivern
Associate

Investment Associate
212-713-7886
thomas.mcgivern@ubs.com
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Important information

This material is intended for information and marketing purposes only: It is not to be regarded as investment research, a sales prospectus, an offer or solicitation of an offer to enter into any
investment or other activity. The general explanations included in this presentation cannot address your personal investment objectives, your financial situation as well as your financial needs.

Availability of described services and products: Please note that UBS retains the right to change the range of services, the products and the prices at any time without prior notice and that all
information and opinions indicated are subject to change. Certain services and products are subject to legal restrictions in some countries and cannot therefore be offered worldwide on an unrestricted
basis. Asset classes, asset allocation and investment instruments are indicative only.

Accuracy and completeness of information: Although all information and opinions expressed in this document were obtained from sources believed to be reliable and in good faith, no representation or
warranty, express or implied, is made as to their accuracy or completeness. All information and opinions as well as any prices indicated are subject to change without notice and the asset classes, the asset
allocation and the investment instruments are only indicative. Information displayed in this document may be referring to your personal situation as known to your UBS client advisor at the present time. Please
note that UBS is under no obligation to revise this document or inform you otherwise should your personal situation change or should other employees of UBS be or come to be in possession of other or
additional information.

Separate agreements and further documentation: Some products and services mentioned in this document may require agreements to be signed. Please note that only the terms and conditions of
such specific agreements apply to these products and services. We kindly ask you to carefully read such agreements and revert to your UBS client advisor in case of unclarities. Please also consult further
documentation on specific products and services mentioned in this document.

Legal and tax advice: We recommend that you obtain appropriate independent financial, tax or legal advice on the implications of investing in or making use of any of the products and making use of
the services mentioned herein, including tax matters. Tax treatment depends on the individual circumstances and may be subject to change in the future. UBS does not provide legal or tax advice and this
document does not constitute such advice. UBS further makes no representations as to the tax treatment of assets or the investment returns thereon both in general or with reference to your specific
circumstances and needs. You should obtain independent tax advice on the suitability of products, assets or instruments before investing and as you may consider appropriate.

UBS's role: At any time UBS and other companies in the UBS group (or employees thereof) may have a long or short position, or deal as principal or agent, in relevant securities or provide advisory or
other services to the issuer of relevant securities or to a company connected with an issuer.

Use of this information: Source of all information is UBS unless otherwise stated. UBS specifically prohibits the redistribution of this material in whole or in part without the written permission of UBS and
UBS accepts no liability whatsoever for the actions of third parties in this respect.

Investment risks: Please be reminded that all investments carry, depending on their nature, a degree of risk. Some investments may be subject to sudden and large falls in value and on realization you may
receive back less than you invested. Some investments may not be readily disposable since the market in such securities is illiquid and therefore identifying and quantifying the risk to which you are exposed may
be difficult. You should consult your UBS client advisor on the nature of any specific investment you are interested in and carefully consider whether such investment is appropriate for you before making any
decision on an investment or transaction. For further information on the risks of specific types of investments and transactions we refer to the brochure “Special Risks in Securities Trading” and the document

" Additional Risk Information” previously sent to you. Please ask your UBS client advisor for further copies of these documents if you deem necessary. The information contained in this presentation on specific
investment opportunities or on investment strategies and asset classes in general is in abbreviated form. It is not intended to provide the sole basis of an evaluation of an investment and should not be considered
a recommendation by UBS that an investment is suitable for you. UBS shall have no responsibility for the performance of investment instruments or an asset class selected by you and shall assume no liability for
the selection and decision you may take.

Risks of investing in funds: Investments in Funds bear specific risk that can be substantial. The market exposure inherent in units of a Fund is closely related to the underlying instruments the Fund is invested in.
Investments in funds may be subject to sudden and large falls in value and on realization or (in case of default of the fund) on the winding-up of the Fund the investor may receive back less than invested, lose the
total amount invested or may be required to pay more. Some investments may not be readily realizable since the market in the securities is illiquid or because of minimum holding periods and therefore valuing the
investment and identifying the risk to which the investor is exposed may be difficult to quantify. It may thus be difficult for an investor either to sell, transfer or realize the investment or to obtain reliable information
about its value or the extent of the risks to which it is exposed. Should substantial redemptions be made at the same point of time, this could negatively impact the investor's redemption rights (illiquidity/exit risk).
The above is not an exhaustive list of risks of investing in a fund. You should take any investment decision only upon the basis of a fund’s current and complete legal documentation. We further advise you to
obtain independent legal advice when considering an investment.

Important information about advisory and brokerage services

It is important that you understand the ways in which UBS conducts business and the applicable laws and regulations that govern the firm. As a firm providing wealth management services to clients in the US,
UBS Financial Services Inc. (UBS) is registered with the US Securities and Exchange Commission (SEC) as an investment adviser and a broker-dealer, offering both investment advisory and brokerage services.
Though there are similarities among these services, the investment advisory programs and brokerage accounts UBS offers are separate and distinct, differ in material ways and are governed by different laws and
separate contracts. It is important that you carefully read the agreements and disclosures UBS provides to you about the products or services offered. While UBS strives to ensure that these materials clearly
describe the nature of the services provided, please do not hesitate to contact your Financial Advisor team, [insert team name], if you would like clarification on the nature of your accounts or services you receive
from us. For more information, please visit our website at ubs.com/workingwithus.
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Important information

Alternative investments

Alternative Investments US of UBS Financial Services Inc. provides investment management services to qualified high net worth and institutional clients. Eligibility requirements begin, generally, at a net worth greater
than $5 million for individuals (with spouse) and $25 million for entities. This is not an offer to purchase or a solicitation to sell any security. Investors should be aware that alternative investments are speculative, subject
to substantial risks (including the risks associated with limited liquidity, the use of leverage, short sales and concentrated investments), may involve complex tax structures, strategies, and may not be appropriate for all
investors. Alternative investments may not be required to provide periodic pricing or valuation information to investors, there may be delays in distributing tax information to investors, they are not subject to the same
regulatory requirements and protections as mutual funds, and they may be subject to high fees and expenses, which will reduce profits and returns. Alternative investments are not deposits or obligations of, or
guaranteed or endorsed by, any bank or other insured depository institution, and are not federally insured by the Federal Deposit Insurance Corporation, the Federal Reserve Board or any other governmental agency.
They should not constitute an entire investment program.

Alternative investment strategies are investment vehicles that are formed by professional money managers to afford them greater flexibility to manage money in any market environment. These strategies typically
have flexibility regarding the types of securities in which they can invest (e.g., derivatives such as swaps, options and futures contracts), the types of positions they can take (e.g., long and short positions) and the
amount of leverage they are permitted to employ. A professional money manager can use these and other techniques to modify market exposure and create portfolio characteristics that may be desirable for certain
clients (e.g., reduced correlation to financial markets, potential lower volatility, and performance in “down"” markets). This flexibility can add value when used skillfully. This flexibility can, however, add additional
elements of risk and complexity, especially because alternative investments are often long-term, illiquid investments that are not easily valued. Note that due to the nature of alternative investments, the risk and return
assumptions used in this analysis may tend to overstate potential benefits but not fully reflect potential risks with respect to those investments.

Structured investments

Investing in structured investments involves significant risks. For a detailed discussion of the risks involved in investing in any particular structured investment, you must read the relevant offering materials for
that investment. Structured investments are unsecured obligations of a particular issuer with returns linked to the performance of an underlying asset. Depending on the terms of the investment, investors could
lose all or a substantial portion of their investment based on the performance of the underlying asset. Any payment on a structured investment, including any repayment of principal, is subject to the
creditworthiness of the issuer. Investors could lose their entire investment if the issuer becomes insolvent. UBSFS does not guarantee in any way the obligations or the financial condition of any issuer or the
accuracy of any financial information provided by any issuer. Structured investments are not traditional investments and investing in a structured investment is not equivalent to investing directly in the underlying
asset. Structured investments may have limited or no liquidity, and investors should be prepared to hold their investment to maturity. The return of structured investments may be limited by a maximum gain,
participation rate or other feature. Structured investments may include call features and, if a structured investment is called early, investors would not earn any further return and may not be able to reinvest in
similar investments with similar terms. Structured investments include costs and fees which are generally embedded in the price of the investment. The tax treatment of a structured investment may be complex
and may differ from a direct investment in the underlying asset. UBSFS and its employees do not provide tax advice. Investors should consult their own tax advisor about their own tax situation before investing in
any securities. In addition, investors should familiarize themselves with the particular market risks and the other risks associated with the specific underlying asset. Investing in structured investments is not suitable
for all clients given their complexity and significant risks.

Unlike traditional bank CDs, structured CDs do not pay fixed interest payments at prevailing market rates or may not pay any interest payments, and they are subject to market risk in addition to interest rate risk if
they are sold prior to maturity. The value of a structured CD is dependent upon fluctuations in interest rates and the performance of the specified underlying asset and the limited secondary market for structured
CDs may also adversely affect their price if liquidated prior to maturity. Unlike traditional bank CDs, structured CDs may be subject to IRS treasury regulations that apply to contingent payment debt instruments.
Investors should consider the applicability and limitations of FDIC insurance to an investment in structured CDs.

A credit rating reflects the creditworthiness of the issuer and not of any particular structured investment. It is not a recommendation to buy, sell or hold securities, and may be subject to revision or withdrawal at
any time by the assigning rating organization. The creditworthiness of the issuer does not affect or enhance the likely performance of the investment other than the ability of the issuer to meet its obligations.

For more information about risks associated with structured investments, please visit our website at ubs.com/spkeyrisks.
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Important information

Financial planning

Important Information about our financial planning services: As a firm providing wealth management services to clients, UBS is registered with the US Securities and Exchange Commission (SEC) as
an investment adviser and a broker-dealer, offering both investment advisory and brokerage services. Advisory services and brokerage services are separate and distinct, differ in material ways and
are governed by different laws and separate contracts. It is important that clients carefully read the agreements and disclosures we provide about the products or services offered. For more
information, please visit our website at ubs.com/workingwithus. In providing financial planning services, we may act as a broker-dealer or investment adviser, depending on whether we charge a
fee for the service. The nature and scope of the services are detailed in the documents and reports provided to you as part of the service. Financial planning does not alter or modify in any way a
client’s existing account(s) or the terms and conditions of any account agreements they may have with UBS. For more information speak with a Financial Advisor. UBS Financial Services Inc., its
affiliates and its employees do not provide tax or legal advice. Clients should speak with their independent legal or tax advisor regarding their particular circumstances. Investing in structured
products involves significant risks, such as the credit risk of the issuer, potential downside market risk and limited or no liquidity. Clients should carefully read the detailed explanation of risks,
together with other information in the relevant offering materials.

Investment Advisory

Separately managed account programs offered by UBS Financial Services Inc. are subject to minimum amount requirements. Minimum account size is generally $100,000. Higher minimums apply to certain
strategies and Multiple Style Accounts. Since separately managed account programs are not suitable for all investors, information that will be presented at the seminar is provided for informational purposes only.
UBS Financial Services Inc. must review an investor’s investment objectives, risk tolerance and liquidity needs to determine suitability prior to an investment with any manager or investment program. There are fees
associated with investing in separately managed accounts. For more information about the fees associated with separately managed accounts, please refer to the account program Form ADV disclosure brochure
or contact your Financial Advisor. For more details regarding our investment advisory programs(s) including fees, services, features, and client suitability, please see the Form ADV Disclosure Brochure, which can
be obtained from your Financial Advisor or accessed at ubs.com/accountdisclosures.
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Appendix

Non-traditional assets

Non-traditional asset classes are alternative investments that include hedge funds, private equity, real estate, and managed futures (collectively, alternative investments). Interests of alternative investment funds
are sold only to qualified investors, and only by means of offering documents that include information about the risks, performance and expenses of alternative investment funds, and which clients are urged to
read carefully before subscribing and retain. An investment in an alternative investment fund is speculative and involves significant risks. Specifically, these investments:

(1) are not mutual funds and are not subject to the same regulatory requirements as mutual funds; (2) may have performance that is volatile, and investors may lose all or a substantial amount of their investment;
(3) may engage in leverage and other speculative investment practices that may increase the risk of investment loss; (4) are long-term, illiquid investments, there is generally no secondary market for the interests
of a fund, and none is expected to develop; (5) interests of alternative investment funds typically will be illiquid and subject to restrictions on transfer; (6) may not be required to provide periodic pricing or
valuation information to investors; (7) generally involve complex tax strategies and there may be delays in distributing tax information to investors; (8) are subject to high fees, including management fees and
other fees and expenses, all of which will reduce profits.

Interests in alternative investment funds are not deposits or obligations of, or guaranteed or endorsed by, any bank or other insured depository institution, and are not federally insured by the Federal Deposit
Insurance Corporation, the Federal Reserve Board, or any other governmental agency. Prospective investors should understand these risks and have the financial ability and willingness to accept them for an
extended period of time before making an investment in an alternative investment fund and should consider an alternative investment fund as a supplement to an overall investment program.

In addition to the risks that apply to alternative investments generally, the following are additional risks related to an investment in these strategies:

e Hedge Fund Risk: There are risks specifically associated with investing in hedge funds, which may include risks associated with investing in short sales, options, small-cap stocks, “junk bonds,” derivatives,
distressed securities, non-US securities and illiquid investments.

e Managed Futures: There are risks specifically associated with investing in managed futures programs. For example, not all managers focus on all strategies at all times, and managed futures strategies may have
material directional elements.

e Real Estate: There are risks specifically associated with investing in real estate products and real estate investment trusts. They involve risks associated with debt, adverse changes in general economic or local
market conditions, changes in governmental, tax, real estate and zoning laws or regulations, risks associated with capital calls and, for some real estate products, the risks associated with the ability to qualify
for favorable treatment under the federal tax laws.

e Private Equity: There are risks specifically associated with investing in private equity. Capital calls can be made on short notice, and the failure to meet capital calls can result in significant adverse consequences
including, but not limited to, a total loss of investment.

e Foreign Exchange/Currency Risk: Investors in securities of issuers located outside of the United States should be aware that even for securities denominated in US dollars, changes in the exchange rate between
the US dollar and the issuer’s “home"” currency can have unexpected effects on the market value and liquidity of those securities. Those securities may also be affected by other risks (such as political, economic
or regulatory changes) that may not be readily known to a US investor.
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Risk information

ESG/Sustainable investing considerations

Sustainable investing strategies aim to consider and in some instances integrate the analysis of environmental, social, and governance (ESG) factors into the investment process and
portfolio. Strategies across geographies and styles approach ESG analysis and incorporate the findings in a variety of ways. Incorporating ESG factors or Sustainable Investing considerations
may inhibit the portfolio manager’s ability to participate in certain investment opportunities that otherwise would be consistent with its investment objective and other principal investment
strategies. The returns on a portfolio consisting primarily of ESG or sustainable investments may be lower or higher than a portfolio where such factors are not considered by the portfolio
manager. Because sustainability criteria can exclude some investments, investors may not be able to take advantage of the same opportunities or market trends as investors that do not use
such criteria. Companies may not necessarily meet high performance standards on all aspects of ESG or sustainable investing issues; there is also no guarantee that any company will meet
expectations in connection with corporate responsibility, sustainability, and/or impact performance.

Liquidity. Longevity. Legacy. Disclaimer
Timeframes may vary. Strategies are subject to individual client goals, objectives and suitability. This approach is not a promise or guarantee that wealth, or any financial results, can or will
be achieved.

Simulated past performance: The figures refer to the simulated past performance and past performance is not a reliable indicator of future performance/results.
Future performance: Forecasts are not a reliable indicator of future performance/results.

Risk information

This publication is intended for information and marketing purposes only. It is not to be regarded as investment research, a sales prospectus, an offer or solicitation of an offer to buy or sell
any product or other specific service. Although all information and opinions expressed in this publication were obtained from sources believed to be reliable and in good faith, neither
representation nor warranty, express or implied, is made as to its accuracy or completeness.

Disclaimer

This publication has been prepared by UBS AG, its subsidiary or affiliate ("UBS"). Publication is for your information only and is not intended as an offer, or a solicitation of an offer, to buy
or sell any product or other specific service. Although all pieces of information and opinions expressed in this presentation were obtained from sources believed to be reliable and in good
faith, neither representation nor warranty, express or implied, is made as to its accuracy or completeness.

The general explanations included in this presentation cannot address all of your personal investment objectives, your financial situation as well as your financial needs. Certain products
and services are subject to legal restrictions and cannot be offered worldwide on an unrestricted basis. All information and opinions as well as any prices indicated are subject to change
without notice.

UBS does not provide legal or tax advice and this presentation does not constitute such advice. UBS strongly recommends all persons considering the products or services described in this
presentation obtain appropriate independent legal, tax and other professional advice.

Approved and issued by UBS, this presentation may not be reproduced or copies circulated without prior authority of UBS.
USA: Distributed to US persons by UBS Financial Services Inc., a subsidiary of UBS AG. UBS Securities LLC is a subsidiary of UBS AG and an affiliate of UBS Financial Services Inc. All
transactions by a US person in the securities mentioned in this report should be effected through a US registered broker dealer affiliated with UBS, and not through a non-US affiliate.

In providing wealth management services to clients, we offer both investment advisory and brokerage services which are separate and distinct and differ in material ways. For information,
including the different laws and contracts that govern, please review the pdf document at ubs.com/workingwithus.

© UBS 2019. All rights reserved. UBS Financial Services Inc. is a subsidiary of UBS AG. Member FINRA/SIPC.
© UBS 2019. The key symbol and UBS are among the registered and unregistered trademarks of UBS. All rights reserved.
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Important disclosures

The Resource Management Account (RMA) is a brokerage account with UBS Financial Services Inc. (UBS-FS), a registered broker-dealer and a Member of the Securities Investor Protection Corporation (SIPC),
which protects securities customers of its members up to $500,000 (including $250,000 for claims for cash). Explanatory brochure is available upon request or at sipc.org. The RMA account provides access to
banking services and products through arrangements with affiliated banks and other third-party banks, and provides access to insurance and annuity products issued by unaffiliated third-party insurance
companies through insurance agency subsidiaries of UBS Financial Services Inc.

As a firm providing wealth management services to clients, UBS-FS is registered with the US Securities and Exchange Commission (SEC) as an investment adviser and a broker-dealer, offering both investment
advisory and brokerage services. Advisory services and brokerage services are separate and distinct, differ in material ways and are governed by different laws and separate contracts. It is important that clients
carefully read the agreements and disclosures we provide about the products or services offered. For more information, please visit our website at ubs.com/workingwithus.
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All Residential mortgage products are offered by UBS Bank USA, NMLS No. 947868. All loans are subject to underwriting, credit and property approval. Please note that not all mortgage products are available
in all states, or for all loan amounts. Other restrictions and limitations may apply. UBS Bank USA currently offers residential mortgage loans within the 50 states of the United States of America and the District of
Columbia. The UBS MortgagePlus program requires the pledge of eligible securities in a UBS brokerage account as additional collateral.

In contrast to fixed rate mortgages, which bear interest at a set rate, Adjustable Rate Mortgages, (ARMs) have an interest rate that varies with the movement of a particular reference rate (e.g., the one-year
London Interbank Offered Rate (LIBOR).

Fannie Mae and Freddie Mac maximum Conforming Plus loan amounts vary by county. To verify the appropriate county limit, please check here: Fannie Mae General Loan Limits.

Interest-only loans allow you to make monthly payments of only the accrued monthly interest on the loan during the introductory interest only period. Once the interest-only period ends, you must make
monthly payments of principal and interest for the remaining loan term, and these payments may be substantially higher than interest-only payments.

100% financing may not be appropriate for everyone and a default on your mortgage loan could result in both the loss of your home and your pledged securities. If the value of the pledged
securities decreases below a certain level (as specified within the loan documents), the deposit of additional securities and/or the sale of securities may be required (known as a “collateral call”). UBS may sell
some or all of the pledged securities without contacting you. You are not entitled to an extension of time to meet a collateral call or to choose which securities are sold to meet the collateral call. Trading of the
pledged securities is subject to certain restrictions. The sale of securities may result in adverse tax consequences and mortgage interest may not be deductible if tax-exempt obligations are pledged as additional
collateral. UBS does not provide legal or tax advice and you should consult with your legal and tax advisors.

UBS Financial Services Inc. and its Financial Advisors do not take mortgage loan applications, do not offer mortgage loans and do not negotiate terms of mortgage loans. The proceeds of a
UBS Bank USA loan cannot be used to either purchase, carry or trade in securities or to repay any debt to any affiliate of UBS Bank USA.

VISA is a registered trademark owned by Visa International Service Association and used under license. The UBS Visa debit and credit cards are issued by UBS Bank USA with permission from
Visa USA Incorporated.

Deposits at UBS Bank USA are insured by the FDIC, an independent agency of the US Government, up to a maximum of $250,000 (including principal and accrued interest) for all deposits held in the same insurable capacity
(e.g., individual account, joint account, IRA, etc.). CD amounts are aggregated with other deposit accounts at UBS Bank USA held in the same insurable capacity, including deposit accounts held through the UBS bank
deposit sweep programs. Investors are responsible for monitoring the total amount of deposits at UBS Bank USA. For more information about FDIC insurance, please visit the FDIC website at fdic.gov/deposit/deposits.

The products and services described are provided by the firms mentioned herein and not by UBS Financial Services Inc. or its affiliates (“UBS"). UBS does not act as your Financial Advisor in connection with the referral to the
firms mentioned. UBS makes no representations or warranties with respect to any product or service offered by the firms mentioned, and UBS will have no input concerning such products and services. UBS and the firms
mentioned are independent of each other and do not have an agency, partnership or employment relationship, and UBS may not act for or bind the firms mentioned in any manner. All applications or requests for products
or services must be made directly with the firms mentioned and are subject to their internal review and approval process. The firms mentioned will compensate UBS for any referrals. UBS Financial Services Inc. (UBSFS) may
not make referrals to Social Finance, Inc. (SoFi) for consumer loans for borrowers domiciled in the States of Maine, North Dakota, Rhode Island and Vermont. There may be limitations on UBSFS' ability to make referrals to
SoFi for borrowers in the District of Columbia and in the States of Wisconsin, Connecticut, Massachusetts, Nevada, New Hampshire and New Jersey.

Important information about client expenses associated with a UBS Bank USA Commercial Real Estate (CRE) loan transaction: Potential expenses typically include, but are not limited to, the
following: appraisal, engineering report, environmental report, seismic report, zoning report, insurance review, lien searches and lender legal fees. You are personally responsible for paying the transaction
costs incurred from a UBS Bank USA CRE loan.
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Important disclosures

6 UBS Bank USA will commit to no more than $30 million in a CRE loan transaction (UBS-FS).

7 Private stock liquidity program is booked by Credit Corporation.

8 Credit Lines are securities backed loans provided by UBS Bank USA, an affiliate of UBS Financial Services Inc. Credit Lines are full recourse demand loans, are subject to credit approval, and are “margin loans” subject
to collateral maintenance requirements (i.e., margin requirements). The lender can (i) demand repayment and/or (i) change collateral maintenance requirements (i.e., margin requirements) at any time without notice.
If the required collateral value is not maintained, the lender can require you to post additional collateral (commonly referred to as a “margin call”), repay part or all of your loan and/or sell your securities. Failure to
promptly meet a margin call or repayment or other circumstances (e.g., a rapidly declining market) could cause the lender to liquidate some or all of the collateral supporting the Credit Lines to repay all or a portion
of the outstanding Credit Line or margin obligations. Any required liquidations may result in adverse tax consequences. You are personally responsible for repaying the Credit Line in full, regardless of the value of
the collateral. Securities backed financing involves special risks, is not suitable for everyone and may not be appropriate for you needs. For a full discussion of the risks associated with borrowing using
securities as collateral, you should review the Loan Disclosure Statement that will be included in your application package.

Credit Lines are "non-purpose” loans and may not be used directly or indirectly to purchase, trade or carry securities or to repay debt (a) used to purchase, trade or carry securities or (b) to any affiliate of
UBS Bank USA. Additional limitations and availability may vary by state. Prepayments of UBS Fixed Credit Lines will be subject to an administrative fee and may result in a prepayment fee.

UBS-FS and its Financial Advisors have a financial incentive to recommend the use of securities backed loans (SBLs), rather than the sale of securities to meet cash needs. Our Financial Advisors
receive compensation based on the outstanding balance on an SBL and the applicable interest rate spread for the SBL. In addition, UBS-FS receives servicing fees from certain lending affiliates based on the
amount of outstanding loan balances to compensate us for referring clients and for administrative and operational support relating to the loans. The interest you pay for the loan is separate from and in addition
to other fees you may pay related to the investments used to secure the loan, such as ongoing investment advisory fees (wrap fees) and fees for investments such as mutual funds and ETFs, for which UBS-FS
and/or our affiliates receive administrative or management fees or other compensation. As such, we benefit if you draw down on your loan to meet liquidity needs rather than sell securities or other
investments, which would reduce our compensation. When assets are liquidated pursuant to a house call or demand for repayment, UBS-FS and your Financial Advisor also will benefit if assets that do not
have ongoing fees (such as securities in brokerage accounts), are liquidated prior to or instead of assets that provide additional fees or revenues to us (such as assets in an investment advisory account). Further,
different types of securities have higher release rates than others, which can create a financial incentive for your Financial Advisor to recommend products or manage the account in order to maximize the
amount of the loan. UBS-FS and its Financial Advisors and employees offer banking and lending products to clients through our affiliates and third-party banks in our capacity as a broker-dealer and not as

an investment adviser.

UBS Bank USA, UBS-FS, their employees and affiliates do not provide legal or tax advice. You should contact your personal tax and/or legal advisors regarding their particular situations, including the legal and
tax implications of borrowing using securities as collateral for a loan.

UBS Visa debit cards, UBS Visa Signature credit cards and UBS Visa Infinite credit cards are issued by UBS Bank USA with permission from Visa USA Inc.
UBS Bank USA is a subsidiary of UBS AG. UBS Bank USA, Member FDIC, NMLS no. 947868. UBS Financial Services Inc. is a subsidiary of UBS AG. Member FINRA/SIPC.

EQUAL HOUSING

Equal Opportunity Lender. Equal Housing Lender. (Enber
Investment, insurance and annuity products: Not FDIC insured ¢ No bank guarantee ¢ May lose value

© 2021 UBS. All rights reserved. The key symbol, UBS, RMA and Resource Management Account are among the registered and unregistered trademarks of UBS. VISA, VISA SIGNATURE and VISA INFINITE are
registered trademarks owned by Visa International Service Association and used under license.

Certified Financial Planner Board of Standards, Inc. owns the certification marks CFP®, CERTIFIED FINANCIAL PLANNER™ and federally registered CFP (with flame design) in the US, which it awards to individuals who
successfully complete CFP Board's initial and ongoing certification requirements. For designation disclosures, visit ubs.com/us/en/designationdisclosures.

© UBS 2021. The key symbol and UBS are among the registered and unregistered trademarks of UBS. All rights reserved. UBS Financial Services Inc. is a subsidiary of UBS AG. Member FINRA/SIPC.
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